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Why Join Local Dif?

Tired ofupdatingspreadsheets and the old paper, pencil method? How about the
challenge of searching for new buyers? Local Dirt makes all of this easier and gives
the tools to help grow your business.

With Local Dirt, you will be able to efficiently search for newdya, take advantage of
free marketingfacilitate your current ordering processiaintainyour invoicing,
calculateyour inventory and organize your delivery schedules.

Local Dirt also helps you in finding other ways to sell your product. For exampiegjo
a buying clulhas never been easier. Additionally, you are ablbedaee customers

preorder for pickup of product at the farmers market. This will help you plan out what

you will need to brindor that day.

Need help planning out what to harvest the following year? No problem, buyers list
their needs for the upcoming year, and you can decide if you can fulfill their needs.

Take advantage of all Local Dirt hastfer. Thesteps belowcanhelp.

www.LocalDir.com
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(1) Getting Started

Decide on a Membership

Does your farmmake deliveries to businesses? Ijes,
then you would register as amedium farm. If no, then
you would register as a small farm.

Register on Local Dirt
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password, agree to the terms and conditions then
submit.

Confirm you Registration

One last step9 1 O &ckive ar®mail immediately
upon joining. Smply click on the link to activate your
accont.) £ UT O AT 180 OAAAEOA
(608)554-4800.

(2) Organizing the Detalils

Checklist
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Createyour Biography Join anyGroupsyou are a part of
Schedule youDelivery Dates Arrange anyDealsyou may have
Upload yourProducts Organize youFnancials

Create your Biography Expect the Unexpected zCreate a Return
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give your bjogrg pf]y}hg ‘right st(,)ry t(lti”' ,(:.I.i(?k.. - - ~.happensthat.a customeris not fully satisfied with
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AT A OE A Upload/apieuedof yourself, your circumstances. Most customers are used to a
family and even of your family pets. Then enter 100% satisfaction guaranteed policy.

some background info about youfarm. Go ahead
and brag aboutyour product8 ) CP&dple énjay
hearing about you and what you are selling
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http://www.localdirt.com/

(3) Inputting your
Delivery Schedule

Decide When and Where you deliver to
If this is not already determined, try and pick
locations that are not only realistic but the
locations have the most selling potential. Chances
are you already have this sorted out, but if not,
make sure it is worth your time.

How to Input your Delivery Schedule
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amount and delivery surcharge per mile. To allow
any business to be able to view your productior
delivery, select the area by locatiogou are
delivering to and enter in the info.

Keeping it to Certain Buyers
Only want your established customers to be able
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buyers can see your product listiigs for delivery.

(4) Perfecting  Your

Price Sheet

Entering your Products
To do this, one you are loggednh
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for saled Besureto checkif the product can be
sold for delivery, pickup or at a group.
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Show your pr oducts off
Make your product stand out! Differ from the
rest. Try uploading a picture of your poduct.
This can be a stock photo foundroGoogle or it
can be an actuaphoto of the product that you
1Jel|"'the|m|whyoyFo)u|r Srgduc!t é 8 gre% ! I AOAO
Write a brief description of what makes your
product unique. Was there a special process done
to achieve its quality,is the color extra rich, or is
the product abnormally large?
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(5) Sending ou tyour
pr ice Sheet

Emailing your Price Sheet
In this matter, and many others, buyers appreciate
consistency. Schedule the same day days, each
week to send out the Price Sheet linkEven
though the same link will always work (invite
OEAI O1 AAA EO O1 OEAEC
reminder and message always helpto sell
product. To send the email from Local Dirf click
11T 1O0A T AA1 &6 (GaRdkHenOORE ON EA
D O E A A ntér i &eniiil atldresses you wish
to send it too andadd your own message if you so
choose to personalize it.
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